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Value Proposition
We are valuing Akers using a P/S multiple of 5.0x. We apply this multiple to
our FY15 estimated revenue per share projection of $2.77 and derive a target
price of $13.85.
Investment Highlights

Income Snapshot
Revenue
EBITDA
Net Loss

Akers Biosciences develops, manufactures, and supplies rapid, point of care
screening and testing products designed to bring healthcare information both
quickly and directly to the consumer or healthcare provider. The Company
has advanced the science of diagnostics while responding to major shifts in
healthcare through the development of six proprietary platform technologies.
The Company's state-of-the-art rapid diagnostic assays can be performed
virtually anywhere in minutes when time is of the essence. Akers has aligned
with major healthcare companies and high volume medical products
distributors to maximize product offerings, positioning the Company to be a
major competitor in diagnostics globally.

TTM
$3.2M
($2.0M)
($2.2M)





Balance Sheet Snapshot

Cash
Debt

1Q14



$12.8M
$0.0M








Over 125% revenue increase in 2013; anticipating sales growth and
margin improvement going forward
Completed capital raise provides funds to develop sales and marketing
team; expecting growing revenues from eight commercialized tests
Six proprietary platform technologies enable rapid, cost-efficient new
product launches
Akers currently has 4 products commercialized and four in
clinical/commercial development under the MPC™ division
Akers currently has 4 PIFA® products commercialized and five in
clinical/commercial development
Agreement with Medline Industries Inc. to market/distribute its PIFA
Heparin Tests directly to hospitals and surgery centers in the U.S.
Agreement to launch PIFA®Heparin/Platelet in India
Agreement with Typenex Medical, LLC to distribute its PIFA Heparin
Tests throughout the U.S
Three-year agreement with 36S to market the PIFA PlussPF4 infectious
disease rapid assay test product line and the Tri-Cholesterol rapid test
Asia-Pacific region and Eastern Europe experiencing double the growth
in IVD market compared to rate of global pharmaceutical industry

Analyst: Anthony Perez Email:Anthony@redchip.com Phone: 407-644-4256

Investment Highlights
Over 125% revenue increase in 2013; anticipating sales growth and
margin improvement going forward. Akers Biosciences generated a 129%
increase in revenue ($3.6 million) in FY13. Gross margins were 46.5% in
2013, representing a substantial improvement from gross margins of 35.6%
in 2012. The Company also reported a decrease in net loss. We expect gross
margins to continue to increase as volumes rise, as Akers’ tests target high
margin markets. The Company’s sales and distribution targets blue-chip
medical product distribution companies and niche product distribution
companies that currently have inadequate testing solutions. With proper
execution, the Company’s expanding distribution partnerships should lead to
cost effective and efficient sales growth.

Completed capital raise provides funds to develop sales and marketing
team; expecting growing revenues from eight commercialized tests.
After a successful capital raise (the Company has $12.8 million in cash and
marketable securities as of 3/31/14), the Company is now planning to
improve its sales and marketing with two strategic factors. The first occurred
prior to the capital raise and involved a shift from away from a direct sales
model to focusing on working in tandem with sales representatives from
distribution partners Cardinal Health (NYSE: CAH), Fisher Healthcare,
Chubeworkx, Typenex, Jai Capital LLC, and Thirty Six Strategies General
Trading LLC. Cardinal Health serves more than 60,000 locations and has
trailing 12-month revenue of $93.6 billion. We also note that Chubeworkx
holds a large equity position in Akers (10.5%). The Company also plans to
enter into relationships with additional distribution companies, further
opening markets in specific niches and expanding Akers’ test portfolio
worldwide.
The second strategic factor to improve sales and marketing involves the
leadership of the Company’s new Executive Vice President of Sales and

Marketing, Edwin C. Hendrick. Hendrick’s career in healthcare began with
Abbott Diagnostics and now spans nearly 25 years. He has led the
commercial aspects of diagnostic and healthcare services companies ranging
in size from $10 million to $1 billion in revenues. Hendrick helped lead the
transformation of Abbott Diagnostics’ regional lab generating $10 million in
revenues to a national leader in its field achieving more than $100 million in
revenues. We believe he is well qualified to lead Akers’ sales and marketing
teams, and we believe these changes have poised the Company to show
strong sales growth.
Six proprietary platform technologies enable rapid, cost-efficient new
product launches. Akers has a foundation of six platform technologies, each
enabling the company to direct its efforts into fast, accurate, point-of-care
(“PoC”) tests for mass markets. The platforms are:
-

-

-

Particle ImmunoFiltration Assay (PIFA®) based on the selective
filtration of micro-particles in response to antibody/antigen binding
Micro Particle Catalyzed (MPC™) Biosensor permits the rapid
determination of biomarkers in breath condensate
Rapid Enzymatic Assay (REA™) detects blood and urine metabolites
through enzymatic chemistries in quantitative or semi-quantitative
formats
seraSTAT® provides rapid production of Serum from Whole Blood in
minutes through the use of membrane technology
Synthetic Macrocycle Complex (SMC™) novel organic macrocyclic
compounds and electronic readers determine quantitative levels of
therapeutic drugs
minDNA allows for the analysis of DNA in one minute using a handheld reader.

MPC, PIFA, REA, and seraSTAT already have commercialized products,
which are detailed later in the report. Many of these platforms have validated
test quality through clinical studies, and we expect additional clinical studies
over time. The Company’s recent capital raise has provided funds that can be
used to perform larger, more detailed clinical trials (an example of this is the
clinical trial underway for the PIFA PLUSS Chlamydia Assay). We believe
positive trial results will drive test adoption, especially considering the
Company’s superior value proposition.

Akers currently has 4 PIFA® products commercialized and five in
clinical/commercial development.

PIFA Heparin/PF4 and PIFA PlussPF4 - PIFA®Heparin/PF4 and
PIFA®PlussPF4 provide rapid tests for Heparin/PF4 antibodies to detect a
potential allergy to the blood thinner heparin called Heparin Induced
Thrombocytopenia (HIT). Heparin is the most widely used anticoagulant and
is indicated for most surgeries and the dissolution of blood clots. HIT is a
life- and limb-threatening allergy to heparin, which leads to a worsening of
clotting and the development of new clots. Approximately 1%-5% of
potential HIT incidences involve cardiac surgery patients. Subsequent risks
include a mortality rate of 30% and limb amputation rate of 20%, along with
the potential for strokes and/or heart attacks. Approximately 12 million
patients are exposed to heparin annually.

Akers’ test is the only FDA-cleared rapid antibody test for HIT-antibody
assessment, currently competing with expensive, slow turn-around laboratory
tests. The cost savings associated with a low-cost, high turn-around test can
range between $2.5M - $5M a year per hospital. Akers’ research has
determined on average about 50 tests are conducted each month per hospital.
Standard individual tests cost about $200/day with results averaging a
waiting period of 4-72 hours. Additionally, hospitals must provide an
alternative heparin treatment that costs about $1,000 a day while waiting on
test results. Considering a 4 day waiting period, the total cost would amount
to $4,200 compared to Akers test totaling a cost of $60. Unlike the traditional
standard and alternative tests, the PIFA®Heparin/PF4 and PIFA®PlussPF4
tests provide results in less than 10 minutes, thus providing a strong
economic value proposition.
The Company conducted a clinical study and found complete accuracy in
determining negative results, thus concluding a patient would not have
allergies to heparin. If found positive, further testing would be required to
ensure any allergic reaction is certain, as the chart above indicates a patient
could still in fact be negative to allergies. Having a positive test result is not a
problem, as a hospital would now perform the expensive, slow turn-around
laboratory test to confirm the result. The Company’s results have shown a
true negative result in over 2/3rds of samples, indicating that this test would
save hospitals a large amount of time and money.

On June 25, 2014, Akers entered into a distribution agreement with Medline
Industries Inc., which is the largest privately held distributor of healthcare
supplies in the United States, with a strong network of 40 distribution centers
in the U.S. and 1,200 dedicated sales representatives worldwide. Medline’s
relationships, which are primarily directly with U.S. hospitals and surgery
centers, represent a shift in the Company’s sales strategy. By marketing
directly to multiple hospital departments, including the hospital pharmacy,
this puts the Company’s PIFA Heparin/PF4 and PIFA PLUSS PF4 tests
directly in front of decision makers who understand the value proposition of
the test. We believe that this agreement will accelerate sales of the PIFA
Heparin tests.
The Company recently entered into an agreement with Typenex Medical,
LLC to distribute its PIFA Heparin Tests throughout the U.S. Typenex
directly markets blood typing and transfusion safety products. We believe
this agreement gives further insight into Akers’ overall distribution strategy,
where the Company augments its distribution agreements with Cardinal
Health and Fisher Healthcare (the top two distributors in the U.S.) with niche
distributors that have more targeted relationships within specific healthcare
categories.
On May 16, 2014 Akers entered into an agreement to launch
PIFA®Heparin/Platelet in India. Effective immediately under the terms of
the agreement with market developer Jai Capital, the Company will provide
the PIFA®Heparin/Platelet to the Indian military market. Initial marketing
efforts by Jai are expected to focus on the sale of these products directly to
the military, of which there are over two million active or reserve members
of the Army section alone. There is no government approval needed for
individual soldiers to purchase these products, thus allowing easy access to
acquire the tests. Akers is also planning to market to Indian diagnostics
partners.
PIFA®PlussPF4 for chlamydia, malaria, and more – The PIFA PlussPF4
also rapidly tests for chlamydia, malaria, dengue fever, hepatitis B, hepatitis
C, HIV 1+2, and syphilis. The Company’s chlamydia and malaria tests are
currently available for sale, and the remaining tests are in development. The
PIFA PlussPF4 is conducive to screenings in non-traditional or remote
locations and do not need infrastructure from hospitals, clinics, etc. This is
especially crucial in many developing countries which have very poor
healthcare infrastructures and high disease rates. The chlamydia test will be
the first test to use finger stick whole blood as the specimen, instead of
current tests that use genital swabs and DNA-based assays. The Company is

planning to file a 510(k) for its chlamydia test and expand distribution into
international aid organizations and developing parts of the world. We believe
this suite of tests represents a strong value proposition, and we expect uptake
in many developing nations.

The Centers for Disease Control and Prevention (“CDC”) reported a total of
65 million people living with incurable STDs. This places intense pressure in
countries that lack labs or trained technicians to perform these tests.
However, the PIFA®PlussPF4 provides a test for the average person,
designed for cost effectiveness and ease of use.
Akers currently has four products commercialized and four in
clinical/commercial development under the MPC™ division.

CHUBE - The Company’s first product is called CHUBE; an FDA-cleared
disposable alcohol Breathalyzer. CHUBE measures BAC (blood alcohol
content) levels, with cut off points of .02%, .04%, .05% and .08%. Akers is
the only known U.S. manufacturer and one of only two manufacturers
worldwide to hold necessary certifications to sell and market a disposable
alcohol breathalyzer. As of 2013, French law mandates two “NF-marked”

alcohol breathalyzers, such as CHUBE, in every single vehicle. Although not
currently enforced, France provides an extensive market. There are
approximately 34 million vehicles registered in France, 15 million vehicles
entering the country annually, three million rentals, and 6.5 million
commercial vehicles. France’s Interior Minister Manuel Valls concluded that
the country will need to provide an adequate supply of breathalyzers before
enforcing such law among residents and tourists. While France continues to
sort out their Breathalyzer supply issues, short to mid-term sales may be
uneven. We believe the Company has the potential to be able to provide
millions of breathalyzers in the long-term and drive significant revenue in the
next few years.
Additionally, the Company’s breath alcohol detector technology has been
granted the Australian Standard certification trademark, which has cleared
the commercial pathway for product sales in Australia, New Zealand, and
South Africa. Akers is also pursuing opportunities in Italy, Holland, and
Poland, contingent on future and pending legislation. According to the
Organisation Internationale des Constructeurs d’Automobiles, or OICA, in
2012 Italy had 42 million cars, Poland had 22.1 million cars, and the
Netherlands had about 8.9 million cars in use. Any new legislation could
drive a sizable uptake of AKER’s Breathalyzers.
The International Council on Clean Transportation states that in 2010 there
were about one billion cars and trucks worldwide, with expectations that
number will reach about 1.7 billion in 2030. These sizable markets support
future growth for AKER’s breathalyzer products. The Company also intends
to co-brand the product with industrial, transportation, and alcoholic
beverage companies and provide CHUBE programs related to personal and
“buddy” alcohol safety for sporting events, colleges/universities, military
safety, and DUI-prevention programs.
Metron - Metron is a non-medical measurement of ketone production
associated with desired fat-burning due to weight loss or an increase in
exercise. There can be immediate market entry of Metron as FDA approval is
not required. This measurement assists in developing targeted interventions
aimed at weight loss and fitness. While not a direct comparison, we believe
that the rapidly growing market for wearable health devices provides the
strongest proxy for potential market size. A forecast by Canalys projects over
17 million wearable device sales in 2014, growing to 45 million units
annually by 2017. The biggest sellers in this market currently are Fitbit and
the Jawbone UP. This indicates the growing demand among consumers to
track their health. However, we believe that Aker’s offering will provide a

differentiator due to its ease of use and the fact that not everyone wants to
have to wear a band or other type of device throughout the day.

Plans for Metron include distribution opportunities with health and wellness
companies specializing in mass distribution such as diet plans (Atkins,
Nutrisystem, South Beach); nutritional supplement suppliers (GNC, Vitamin
Shoppe, The Vitamin Company); multi-level marketing (Amway, Isagenix,
Arbonne); individuals on weight loss regimens; and bariatric surgery
patients.
Vivo - Vivo is a non-invasive, quantitative measurement of biological
markers for oxidative stress that relate to cellular damage. It is the only noninvasive breath test with disposable reagents and a photometric device. Once
used, the immediate results indicate current levels of free radicals in the
system. Vivo is a companion test to nutritional supplementation and exercise
regimens that are targeted to control free radicals and oxidative stress. Free
radicals are atoms with an odd (unpaired) number of electrons. They can be
formed when oxygen interacts with certain molecules and can start a chain
reaction. This can cause damage if they react with important cellular
components such as DNA, or the cell membrane, causing cells to function
poorly or die. Testing for oxidative stress is important to prevent cellular
damage. The medical community considers antioxidants to be the strongest
way to prevent the production of free radicals, and this drove antioxidant
ingredient sales to $34 billion in 2010 (source: Euromonitor International).
Normally, the market for oxidative stress testing is conducted through urine
testing. Vivo is a simple breath test tool that accurately determines levels of
oxidation. Future plans for Vivo include distribution through health-related
multilevel marketing organizations and nutritional supplement suppliers.
Breath Ketone - Breath Ketone is a device that monitors ketones (acid) for
diabetic health and determines whether a patient is at risk for a lifethreatening medical emergency called ketoacidosis. An estimated 28.5
million people are diagnosed with type 1 diabetes and are at risk for
ketoacidosis, requiring a constant routine monitoring of ketone levels.
Ketoacidosis is suspected when glucose levels exceed 250mg/dl or if flu-like
symptoms are observed, and can lead to organ failure or loss of life.

The Company’s clinical data shows a significant correlation between breath
ketone levels and blood ketone levels. Under the Company’s detailed study,
40 subjects previously diagnosed with diabetes were evaluated by the
qualitative Breath Ketone “Check” test, the quantitative Precision Xtra
meter, and test strips for blood ketones. The detection success rate between
Precision Xtra and Breath Ketone “Check” was 100%.

However, the market for monitoring blood ketone levels has become
saturated, with many generic options offered at decreasing prices. All of
these monitors require an individual to prick their finger, as opposed to
AKER’s breath ketone device, which only requires someone to blow into the
device. We believe that this provides a strong competitive advantage in a
very large marketplace.
Breath Ketone has already been approved in Europe. The Company still
needs its device to be approved by the FDA in most areas, and there will
likely need to be a large clinical study/trial commenced that proves at least >
99% accuracy (the Company’s 40 person clinical study above showed 100%
accuracy). If this occurs, the breath ketone monitor could become a major
revenue generator for the Company. Blood glucose monitoring has been a
lucrative enough industry to attract some of the biggest medical device
companies, including Roche (29.1% of the market), Lifescan (26.5% of the
market, owned by Johnson & Johnson), Bayer (14.6% of the market), and
Abbott (14.6% of the market). GlobalData has projected the market for blood
glucose self-monitors will reach $12.2 billion by 2017.
Additionally, the Breath Ketone also serves as an aid in the management of
senile dementia and Alzheimer’s disease. With no current cure,
neuroscientists have determined that Alzheimer’s disease can be decelerated
with appropriate stabilization levels of ketosis. According to the Alzheimer’s
Association, an estimated 5.2 million Americans have Alzheimer's disease.
As most patients remain confused, Breath Ketone provides safety and

comfort when used to ensure patients maintain a certain state of ketosis to
insure proper levels. A recent study from Dr. Mary Newport reported that a
ketogenic diet can help people with Alzheimer’s keep their symptoms at bay.
The Alzheimer’s Association states that in 2014, the direct costs to American
society of caring for those with Alzheimer's will total an estimated $214
billion, including $150 billion in costs to Medicare and Medicaid. Given
demographic trends, this figure is projected to increase rapidly, with
Alzheimer's costs estimated at $1.2 trillion by 2050.
The product is non-invasive and provides immediate results. The Breath
Ketone point-of-care test provides a solution to invasive blood tests and
inconvenient urine tests, all while being available at a cost-effective price.
Healthcare costs will also decrease with the assumption of fewer hospital
visits and expensive lab testing. The Company intends to submit a 510(k)
filing for FDA clearance and conduct initial distribution into teaching
hospitals, centers of excellence, and diabetes centers.
Breath PulmoHealth - Breath PulmoHealth is a single-use, non-invasive
device for pulmonary health screenings. The device tests for biomarkers
indicating asthma, chronic obstructive pulmonary disease (COPD), and lung
cancer. According to the Company’s research, over 300 million people are
living with asthma. One billion smokers at are risk for COPD, while 210
million are currently being treated, and more than 1.6 million people are
diagnosed each year with lung cancer. The National Health Service states
that one person dies from COPD every 20 minutes in England resulting in
about 23,000 deaths a year. Death rates from COPD are almost double the
EU average; 15% of those admitted to hospitals with COPD die within three
months and around 25% die within a year.

Breath PulmoHealth reduces costs associated with diagnostic imaging and
pulmonary function tests. The Company is intending to file a 510(k) for FDA
clearance and seek distribution as a companion diagnostic test with
prescription medicines. Targeted therapies are becoming much more
common in pharmaceutical clinical trials, which identify specific biomarkers
that can then be used to identify particular subsets of patients, thus ultimately
improving drug efficacy, resulting in a win-win for medical device
manufacturers and pharmaceutical companies. Lung cancer, which is widely

regarded as the deadliest type of cancer (228,190 new cases and 159,480
deaths in the U.S. per year) has shown improved results with genetic testing.
According to Roman K. Thomas, MD of the University of Cologne in
Germany, lung tumors that underwent genetic testing for personalized
treatment saw survival rates increase to 28%, a strong improvement over the
typical 5-year lung cancer survival rate of 16.6%. AKER’s breath test is
designed to rapidly identify biomarkers, and this can be used in association
with approved therapeutic medications. Akers is aiming to partner with
primary care-based diagnostic sales organizations and distributors that
market to retail health clinics.
SeraStat blood specimen preparation technology can be used as a standalone device or can be integrated with Akers’ other platform
technologies. SeraStat® Blood Cell Separator prepares a whole blood
specimen for introduction into an assay device in minutes to facilitate
immediate testing anytime, anywhere. Only a small volume of fresh whole
blood is needed to facilitate immediate testing. The procedure is initiated
with a finger stick blood sample and is FDA cleared. SeraStat is currently
integrated into the PIFA PlussPF4 device and in emerging PIFA infectious
disease products. Akers can continue to integrate this technology with other
platform technologies to create novel in vitro diagnostics (“IVD”). Akers
also plans to market this product as an individual OEM device to outside
IVD manufacturers.
Only rapid test for both Total and HDL cholesterol. Tri-Cholesterol® is
currently the only combined rapid test for Total and HDL Cholesterol, and
provides an estimate of LDL levels. Tri-Cholesterol® is semi-quantitative
and produces rapid results from a convenient finger stick sample. The test
can be used at home or remote locations and is administered within
approximately three minutes. Given these characteristics, the Company’s TriCholesterol® test provides a strong value proposition in developed and
emerging countries.

Akers has signed a three-year agreement with 36S, a Dubai-based
procurement company, to market the PIFA PlussPF4 infectious disease rapid
assay test product line and the Tri-Cholesterol rapid test. 36S incorporates a
large customer base with numerous hospitals, paramedic and emergency
services, non-governmental organizations, and military forces. 36S will
primarily focus on the military and government markets. According to Dr.
Azan Binbrek of the Cardiology Department at Rashid Hospital in Dubai:
“The UAE is second in the world in diabetes where around 25% of people in
the UAE are diabetic, 25% have high blood pressure, and 20%-25% have
high cholesterol not to mention smoking that is dramatically and worryingly
increasing amongst teenagers in the age of 15 to 18, figures that were not so
high in the past years.”

Cholesterol is a waxy, fat-like substance found in your body and in many
foods. High levels of LDL cholesterol increase the risks of heart attacks. As
LDL collects in the walls of blood vessels, blood clots in arteries may emerge
and cause significant damage. Approximately 71 million Americans have
high cholesterol. While there are many over-the-counter (“OTC”) products
available in the U.S. to test cholesterol with good accuracy (typically 95%+),
we think that the Company can compete on price (according to WebMD,
prices on OTC tests range from $14-$125, depending on quality). The
extremely high amount of Americans that have high cholesterol implies that
the home care testing market in the U.S. is a very competitive but large
market opportunity.

Market
Asia-Pacific region and Eastern Europe experiencing double the growth
in IVD market compared to rate of global pharmaceutical industry. IVD,
or In-Vitro Diagnostics, are growing at an increasingly high rate. According
to Frost & Sullivan, the largest markets continue to be the U.S. and Western
Europe, which collectively represent nearly 60% of the global IVD market.
According to BCC Research, the infectious disease market segment of pointof-care (“POC”) diagnostics are expected to increase at a CAGR of more
than 10%, with the U.S. being the world’s largest market for diagnostic
testing. Additionally, BCC Research has projected that the overall global
POC diagnostics market will grow to $16.5 billion in 2016 and $19.3 billion
in 2018, a CAGR of 4.5% over the next five years.

Emerging markets continue to experience a lack of healthcare coverage.
Informs.org states: “In most of the emerging countries the percentage of
people with healthcare insurance coverage is very low with the exception of
China. Brazil and India are lagging behind the global average of beds and
physicians with deficient public infrastructure and funding. Brazil faces
overcrowded healthcare facilities and below par healthcare delivery even in
urban areas.” World Health Organization (“WHO”) research shows there is a
deficiency in the number of beds throughout Brazil, India, Bangladesh and
Thailand, along with additional emerging markets. However, most countries
have become open to the idea of modern technology to help speed up patient
processes.

These dynamics are driving high demand for IVD with speedy diagnosis.
According a research report by Allied Market Research, “The IVD market is
evolving in the emerging markets due to widespread healthcare awareness
and increased spending capabilities of people on healthcare. In addition, high
demand of technologically advanced equipment for the early and precise
diagnosis of various diseases is further strengthening the market growth in
such regions.”
WHO has reported projections of mortality and causes of death for 2015 as
follows:
Total Deaths (In
Causes
Chronic obstructive pulmonary disease
HIV/AIDS
Diabetes mellitus
Alzheimer's disease and other dementias
Malaria
Acute hepatitis B
Alcohol use disorders
Syphilis
Acute hepatitis C
Dengue
Chlamydia
Total

thousands)

3,216,606
1,666,646
1,555,609
685,121
446,652
130,579
106,155
80,379
36,783
21,157
1,126
7,946,813

The worldwide deaths in many of these indications support the significant
need for Akers’ tests. We believe that Akers’ high quality, low cost, fast and
easy to use tests can help identify and treat indications in many of these areas
and, as such, we can foresee a rapid uptake in at least a few of the
Company’s IVD tests.

Akers Biosciences POC Test
Breath PulmoHealth
PIFA®PlussPF4
Breath Ketone
Breath Ketone
PIFA®PlussPF4
PIFA®PlussPF4
CHUBE
PIFA®PlussPF4
PIFA®PlussPF4
PIFA®PlussPF4
PIFA®PlussPF4

Causes
Chronic obstructive pulmonary disease
HIV/AIDS
Diabetes mellitus
Alzheimer's disease and other dementias
Malaria
Acute hepatitis B
Alcohol use disorders
Syphilis
Acute hepatitis C
Dengue
Chlamydia

Peer Comparison
Name
Ticker
ORASURE TECHNOLOGIES INC
OSUR
MERIDIAN BIOSCIENCE INC
VIVO
QUIDEL CORP
QDEL
CHEMBIO DIAGNOSTICS INC
CEMI
ERBA DIAGNOSTICS INC
ERB
NANOSPHERE INC
NSPH
VENAXIS INC
APPY
TROVAGENE INC
TROV
TEARLAB CORP
TEAR
RESPONSE GENETICS INC
RGDX
VERMILLION INC
VRML
LABSTYLE INNOVATIONS CORP
DRIO
Median
Average
AKERS BIOSCIENCES INC
AKER
As of July 3, 2014
Source: Bloomberg & RedChip Estimates

Market
Cap
489.17
862.29
757.29
33.38
83.38
124.61
72.77
67.11
168.26
36.41
96.75
22.42
90.06
234.49
21.15

Price
8.76
20.75
22.13
3.49
1.90
1.62
2.35
3.55
5.01
0.94
2.70
0.98
3.10
6.18
4.32

P/S
(ttm)
4.81
4.50
4.70
1.13
2.97
10.14
389.83
254.50
9.78
1.81
26.52
N/A
4.81
64.61
6.68

P/E
(ttm)
N/A
23.58
N/A
N/A
112.03
N/A
N/A
N/A
N/A
N/A
N/A
1.24
23.58
45.62
N/A

P/B Revenue Rev. per
(mrq)
(ttm)
Share
3.16 101.31
1.82
5.38 191.00
4.62
3.37 160.09
4.71
1.64
28.68
3.08
4.68
27.92
0.64
3.59
10.92
0.16
3.89
0.13
0.01
3.91
0.25
0.01
4.28
16.38
0.51
4.59
18.07
0.52
3.61
2.54
0.10
N/A
N/A
N/A
3.89
18.07
0.52
3.83
50.66
1.47
1.27
3.17
0.65

Valuation
We are valuing Akers using a P/S multiple of 5.0x, which is a premium of
4% to the median P/S multiple of other IVD/POC testing companies. Given
the Company’s robust product pipeline and recent distribution agreements
that should accelerate sales, we believe this multiple is conservative. We
apply this multiple to our FY15 estimated revenue per share projection of
$2.77 and derive a target price of $13.85.
We anticipate strong sales growth from Akers, driven by the release of new
tests and new distribution agreements. Revenue in 1Q14 was driven
primarily by the CHUBE and PIFA PLUSS tests, and we expect additional
revenue from the PIFA Malaria, PIFA Chlamydia, and Tri-Cholesterol tests

beginning in 2Q14, as well as revenue from the Metron and Vivo tests
beginning in FY15. Additional tests currently in development are expected to
drive further revenue growth (Breath Ketone, Breath Pulmo Health, and the
PIFA PLUSSPF4 tests for dengue fever, hepatitis B, hepatitis C, HIV 1+2,
and syphilis).
We project operating expenses to increase in conjunction with new
distribution/test releases. We also believe the Company will spend a greater
amount on research and development as this was part of the rationale for the
Company's recent capital raise and as Akers still has a substanial amount of
tests in its pipeline. However, we expect Akers to reach breakeven by 1Q15,
given revenue increases and the Company’s history of keeping operating
expenses under control. Following 1Q15, we expect increasing quarterly
profitability.

(1,100,646) (1,287,686)

743,459

Gross Profit

Administrative Expenses

(5,018,689) (1,132,593)

Loss from Operations

(4,628,017) (1,203,296)

Loss Before Income Taxes

(6.37)

726,425

Basic & Diluted Shares Outstanding

(4,628,017)

Basic & Diluted Loss per Common Share

Net Loss

0

(390,672)

Total Other Expense/(Income)

Income Tax Benefit

0

Investement (Income)/Expense

732,074

(0.01)

(919,883)

283,413

70,703

0

0

0

0

0

(90,000)

Gain on Disposal of Property, Plant & Equipment

0

Other (Income/Expense

0

Gain from Demutualization of Insurance Carrier

0

70,703

0

0

Gain on Sale of Equity Investment - Related Party

340,481

Interest and Dividend Income

(300,672)

Foreign Currency Transaction (Income)/Expense

Other Income/Expenses:

482,201

Amortization of Non-Current Assets

11,015

Non-Cash Share Based Compensation

1,004,292

(0.01)

(840,472)

(2,120)

(838,352)

(9,807)

0

0

0

0

0

0

(9,807)

(848,159)

222,411

27,766

362,675

674,682

662,082

1,506,613

Research and Develeopment Expenses

148,706

0

893,866

90,177

65.77%

717,088

(373,173)

(373,173)

1,090,261

0

0

0

1,090,261
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Sales and Marketing Expenses

Administrative Expenses - Related Party

3,163

47,386

2,805,513

Other Income
1,775,173

57.83%

Gross Margin

1,765,595

(1,100,646) (1,287,686)

3,053,281

0

0

0

3,053,281

2010

Total Cost of Sales

1,844,105

0

429,000

0

1,415,105

2009

Product Cost of Sales

Cost of Sales:

Total Revenue

License Revenue - Related Party

License Revenue

Product Revenue - Related Party

Product Revenues

REVENUES:

AKER

184,151

0

320,654

323,486

0

619,745

22,797

50.32%

396,096

(391,098)

(391,098)

787,194

0

0

0

787,194

6M12

258,572

0

900,380

638,732

483,904

1,009,803

35.56%

556,150

(5,860)

0

0

0

0

0

0

(5,860)

(10,013)

0

(3,154)

0

0

0

0

(6,859)

297,890

(4,035)

167,408

1,046,283

(3.47)

1,084,260

(0.01)

1,143,058

(2.24)

(3,626,944) (1,027,318) (2,557,820)

1,278,948

0.05

60,368

0

60,368

(92,253)

0

0

(1,054)

0

0

(91,286)

87

(31,885)

61,613

0

247,716

233,906

83,751

210,927

51.03%

809,058

(1,007,951) (776,245)

(3,924,834) (1,023,283) (2,725,228)

(287,481)

0

(317,109)

0

0

0

0

29,628

1,585,303

83,333

200,000

919,822

382,148

(1,007,951) (776,245)

1,564,101

27,778

0

12,673

1Q13

INCOME

1,523,650

2012

(4,212,315) (1,029,143) (2,735,241)

228,094

27,766

888,976

707,790

333,506

2,854,631

46.41%

828,448

(956,620)

(956,620)

1,785,068

0

0

21,465

1,763,603

2011

83,333

0

766,379

324,207

1Q14

83,333

0

850,000

650,000

2Q14

3,577,851 1,173,919 1,583,333

333,333

200,000

1,719,340

1,325,178

2013

1,322,160

0.07

90,235

0

90,235

(190,909)

0

(91,286)

0

(99,710)

0

0

87

(100,674)

232,089

0

128,132

410,008

0

675,689

115,543

46.60%

1,229,701

64,643

0

253,538

211,098

195,002

458,680

48.52%

569,596

64,643

0

290,000

300,000

85,000

300,000

48.52%

768,233

(17,765)

0

0

(10,697)

0

(4,669)

0

(2,399)

0

0

0

0

0

0

0

0

0

0

(0.14)

(0.06)
1,593,722 4,197,937 4,894,837

(0.96)

(1,526,773) (595,600) (271,410)

0

(1,526,773) (595,600) (271,410)

(283,938)

0

(92,999)

0

0

(91,286)

(99,710)

57

(1,810,711) (613,365) (271,410)

258,572

0

1,006,800

684,720

42,676

1,095,950

46.51%

1,664,007

(1,409,384) (1,913,844) (604,323) (815,100)

(1,409,384) (1,913,844) (604,323) (815,100)

2,639,085

0

366667

0

2,272,418

6M13

STATEMENT
2014E

1Q15E

2Q15E

333,332

0
83,333

0
83,333

0

2,400,833 7,166,418 2,790,958 3,083,333

83,333

0

1,050,000 3,616,379 1,250,000 1,300,000

1,267,500 3,216,707 1,457,625 1,700,000

4Q14E

3,558,333

83,333

0

1,350,000

2,125,000

3Q15E

2015E

0
333,332
4,139,583 13,572,207

83,333

0

1,400,000 5,300,000

2,656,250 7,938,875

4Q15E

4,894,837

(0.04)

(185,200)

0

(185,200)

0

0

0

0

0

0

0

0

(185,200)

64,643

0

330,000

350,000

90,000

325,000

48.52%

974,443

258,572

0

1,243,538

1,261,098

465,002

1,433,680

48.62%

(17,765)

0

0

(10,697)

0

(4,669)

0

(2,399)

0

(0.25)

(0.00)

(22,097)

0

(22,097)

0

0

0

0

0

0

0

0

(22,097)

64,643

0

410,000

450,000

100,000

360,000

48.82%

0.00

15,640

0

15,640

0

0

0

0

0

0

0

0

15,640

64,643

0

450,000

500,000

105,000

370,000

48.82%

4,894,837 4,720,612 4,894,837 4,894,837

(0.02)

(107,556) (1,159,766)

0

(107,556) (1,159,766)

0

0

0

0

0

0

0

0

(107,556) (1,177,531)

64,643

0

370,000

400,000

95,000

350,000

48.82%

1,172,087 3,484,359 1,362,546 1,505,283

4,894,837

0.03

160,327

0

160,327

0

0

0

0

0

0

0

0

160,327

64,643

0

490,000

550,000

110,000

380,000

49.32%

1,754,970

0.10

498,288

0

498,288

0

0

0

0

0

0

0

0

498,288

258,572

0

1,890,000

2,100,000

430,000

1,500,000

49.20%

4,894,837 4,894,837

0.07

344,418

0

344,418

0

0

0

0

0

0

0

0

344,418

64,643

0

540,000

600,000

115,000

390,000

49.62%

2,054,061 6,676,860

(1,033,890) (1,228,746) (3,682,059) (1,428,412) (1,578,050) (1,803,363) (2,085,522) (6,895,347)

(1,033,890) (1,228,746) (3,682,059) (1,428,412) (1,578,050) (1,803,363) (2,085,522) (6,895,347)

2,008,333

83,333

0

950,000

975,000

3Q14E

Management Team
Raymond F. Akers Jr., Ph.D.
Executive Chairman
Raymond F. Akers Jr., Ph.D. is Executive Chairman of the Board. Dr. Akers
founded the Company in 1989. He has over 25 years of experience in the
diagnostics industry having co-founded Drug Screening Systems, Inc., a
publicly listed company, in 1987 and Akers Medical Technology Inc. in
1984. He was chief executive officer and vice president of research and
development of Drug Screening Systems, Inc. until the sale of the company
in 1989 and served as president and chief executive officer of Akers Medical
Technology Inc. until 1987. He holds a Ph.D. in Neurochemistry from
Northwestern University. Dr. Akers is the inventor of PIFA.
Edwin C. Hendrick
Executive Vice President, Sales and Marketing
Edwin C. Hendrick is Executive Vice President of Sales and Marketing
effective April 2014. Mr. Hendrick is a recognized leader in product
positioning and the development and execution of sales and marketing
strategies in the medical device industry. His healthcare career spans nearly
25 years where he has led the commercial aspects of diagnostic and
healthcare services companies ranging in size from $10 million to $1 billion
in revenues. Mr. Hendrick’s most recent position was Executive Vice
President, Sales and Marketing of PLUS Diagnostics; he helped lead the
transformation of the company from a regional lab generating $10 million in
revenues to a national leader in its field achieving more than $100 million in
revenues. PLUS' growth culminated in the company's successful sale to
Miraca Life Sciences in 2013. His prior experience also includes executive
positions with US Labs, now part of LabCorp, and Ventana Medical
Systems, a medical device and reagent business acquired by Roche Group in
2008.
Patrice Laterra McMorrow
Vice President of Marketing
Patrice Laterra McMorrow, Vice President of Marketing, joined the
Company in June 2004. Ms. McMorrow has over 20 years of sales and
marketing experience in the diagnostics, pharmaceutical, ophthalmic eyewear
and fashion industries. Competencies include strategic and tactical planning,
sales operations, and distribution management. She holds an MBA in
Marketing from Seton Hall University.

Gary M. Rauch
Vice President of Finance
Gary M. Rauch, Vice President of Finance, joined the Company in March
2010. Mr. Rauch has over 30 years of Accounting, Information Systems, and
Operations Consulting experience in a variety of industries including
healthcare, manufacturing and distribution. Mr. Rauch holds a degree in
Accounting from the University of South Carolina.
Risks
There is no guarantee that the Company’s distributors will be able to
effectively sell Akers’ tests. Akers has added on multiple new distributors
throughout the world, and there is no guarantee that these distributors will be
able to effectively sell the Company’s tests. However, the Company has a
history of expertise in picking quality distributors to sell its tests.
The Company may not be able to reach either breakeven or sustained
profitability. Akers has a history of operating losses, and there is no
guarantee that the Company will ever be able to achieve sustained
profitability. However, Akers is set to launch many new tests, and the
Company’s recent capital raise should provide needed funds to execute a
quality sales and marketing strategy. We are currently projecting the
Company to achieve its first quarter of profitability in 2Q15.
Many of the markets that the Company provides testing for are highly
competitive. Examples of very competitive markets for which the Company
offers tests are the diabetes, nutrition, and cholesterol markets. However,
these are also very large markets, and Akers’ tests offer some competitive
advantages compared to existing solutions.
If certain of Akers’ tests do not receive clearance from the FDA,
revenues could be reduced. Tests that need to pass FDA clearance include
the Breath Ketone, Breath PulmoHealth, and the PIFA Pluss Infectious
Disease Rapid Assays. If these tests do not receive clearance, future revenues
could be adversely affected. We are not currently projecting any U.S.
revenues from these tests in our projections.

Additional Information
Legal: Lucosky Brookman LLP
Auditor: Morison Cogen LLP
Transfer Agent: VStock Transfer, LLC
Company Information

About RedChip
RedChip Companies, an Inc. 5000 company, is an international small-cap research, investor relations, and
media company headquartered in Orlando, Florida; with affiliate offices in San Francisco, Seoul, Hong Kong and
Singapore. RedChip delivers concrete, measurable results for its clients through its extensive global network of
small-cap institutional and retail investors. RedChip has developed the most comprehensive platform of products
and services for small-cap companies, including: RedChip Research(TM), Traditional Investor Relations, Digital
Investor Relations, Institutional and Retail Conferences, "The RedChip Money Report"(TM) television show,
Shareholder Intelligence, Social Media and Blogging Services, and Webcasts. RedChip is not a FINRA member
or registered broker/dealer.
Akers Biosciences (AKER) The information contained herein is not intended to be used as the basis for
investment decisions and should not be construed as advice intended to meet the particular investment needs of
any investor. The information contained herein is not a representation or warranty and is not an offer or
solicitation of an offer to buy or sell any security. To the fullest extent of the law, RedChip Companies, Inc., our
specialists, advisors, and partners will not be liable to any person or entity for the quality, accuracy,
completeness, reliability or timeliness of the information provided, or for any direct, indirect, consequential,
incidental, special or punitive damages that may arise out of the use of information provided to any person or
entity (including but not limited to lost profits, loss of opportunities, trading losses and damages that may result
from any inaccuracy or incompleteness of this information). Investors are expected to take full responsibility for
any and all of their investment decisions based on their own independent research and evaluation of their own
investment goals, risk tolerance, and financial condition. Investors are further cautioned that small-cap and
microcap stocks have additional risks that may result in trading at a discount to their peers. Liquidity risk, caused
by small trading floats and very low trading volume can lead to large spreads and high volatility in stock price.
Small-cap and microcap stocks may also have significant company-specific risks that contribute to lower
valuations. Investors need to be aware of the higher probability of financial default and higher degree of financial
distress inherent in the small-cap and microcap segments of the market. The information, opinions, data,
quantitative and qualitative statements contained herein have been obtained from sources believed to be
reliable but have not been independently verified and are not guaranteed as to accuracy, nor does it purport to
be a complete analysis of every material fact regarding the company, industry, or security. The information,
opinions, or recommendations are solely for advisory and informational purposes and are only valid as of the
date appearing on the report and are subject to change without notice. Statements that are not historical facts
are "forward-looking statements" that involve risks and uncertainties. "Forward looking statements" as defined
under Section 27A of the Securities Act of 1933, Section 21B of the Securities Exchange Act of 1934 and the
Private Securities Litigation Act of 1995 include words such as "opportunities," "trends," "potential," "estimates,"
"may," "will," "could," "should," "anticipates," "expects" or comparable terminology or by discussions of strategy.
These forward looking statements are subject to a number of known and unknown risks and uncertainties
outside of the company's or our control that could cause actual operations or results to differ materially from
those anticipated. Factors that could affect performance include, but are not limited to those factors that are
discussed in each profiled company's most recent reports or registration statements filed with the SEC. Investors
should consider these factors in evaluating the forward looking statements contained herein and not place
undue reliance upon such statements. Investors are encouraged to read investment information available at the
websites of the SEC at http://www.sec.gov and FINRA at http://www.finra.org Akers Biosciences (AKER) is a
client of RedChip Companies, Inc. AKER agreed to pay RedChip Companies, Inc. a monthly cash fee for six (6)
months of RedChip investor awareness services. Investor awareness services and programs are designed to
help small-cap companies communicate their investment characteristics. RedChip investor awareness services
include the preparation of a research profile(s), multimedia marketing, and other awareness services.
Additional information about the subject security or RedChip Companies Inc. is available upon request. To learn
more about RedChip’s products and services, visit http://www.redchip.com/visibility/productsandservices.asp,
call 1-800-RedChip (733-2447), or email info@redchip.com.
Company Contact Info:
Akers Biosciences, Inc.
201 Grove Road
West Deptford, NY 08086
Phone: +1 (856) 848 8698
www.akersbiosciences.com
Investor Contact Info:
RedChip Companies, Inc.
1017 Maitland Center Commons Blvd.
Maitland, FL 32751
(407) 644-4256
www.redchip.com

