
 

Market Data 

 

Fiscal Year December 

Industry Medtech 

Market Cap $6.2M 

Price/Earnings (ttm) N/A 

Price/Book (mrq) 2.6x 

Price/Sales (ttm) 1.8x 

Insider Ownership 46.1% 

Shares Outstanding 36.2M 

Equity Float 13.5M 

Avg. Volume (3 mo.) 146,786 
As of November 16, 2015 

 
 

 
Income Statement Snapshot 

                    TTM 

Revenue $3.4M 

Gross Profit $1.4M 

Gross Margin 42.5% 

Net Income ($5.7M) 

 

Balance Sheet Snapshot 
 
  MRQ 

Cash $2.0M 

Debt $1.2M 

  

 
 

 

November 17, 2015  
Target Price: $1.35 
Recent Price: $0.17 
  
  

  
  

 

   

OxySure  
Systems, Inc. 
OTCQB: OXYS  
 

 

 

3Q15 Revenue Up 39% YoY and 9% QoQ; 14th Straight 
Qtr of Revenue Growth 
 
3Q15 revenue up 39% YoY and 9% QoQ; 14

th
 straight quarter of growth. OXYS 

reported revenue of $1.1 million in 3Q15, a 39% YoY increase and 9% QoQ increase as 

compared to $818,456 in 3Q14 and $1.0 million in 2Q15. Gross profit was $558,254 (gross 

margin of 49.0%), a 12% YoY increase from $496,524 in 3Q14 (gross margin of 60.7%). 

Selling, general and administrative expenses for 3Q15 were $1.5 million as compared to 

$885,983 in 3Q14. The primary reasons for the expense increases were investments in sales 

and marketing (a 116% YoY increase to $437,442), and an increase in research and 

development (a 133% YoY increase to $362,599). We expect the Company to continue to 

invest heavily in sales and marketing and research and development as the Company expands 

its direct sales force and invests in new product development. Net loss for 3Q15 was $(1.4 

million), or $(0.04) per share, as compared to $(462,349) or $(0.02) per share in 3Q14.  

 

The Company expects to reach a $10 million revenue run rate in 2016, along with reaching 

cash flow breakeven and GAAP breakeven (with cash flow breakeven occurring first). Also, 

the Company has a growing sales pipeline of $3.5 million. OXYS anticipates closing on 

approximately 70%-80% of this pipeline, and the time to close is expected to show additional 

improvement as the Company improves its sales technique with experience. Additonally, 

OXYS has stated that it has seen a significant uptick in sales to law enforcement agencies. 

 

New product additions expected to increase sales; already seeing strong demand from 

Quickclot and AED sales. OXYS has seen significant sales and demand from its additions 

of the Quickclot Hemostatic Solution and the new Cardiac Science Powerheart® G5 AED. 

We expect these products to increase OXYS’s sales further in the coming months.  

 

Journal of Emergency Medicine (JEMS) opinion paper leads to increased awareness 

and support for “public/first aid oxygen” usage. JEMS, a widely respected medical 

journal, recently published an opinion piece on the usability of “public/first aid oxygen” 

usage, prior to the arrival of professional first responders on the scene. The article also had 

commentary from Pete Goldman MD, an emergency department physician who has been an 

innovator in public involvement in emergency care delivery for decades. The opinion piece 

concluded that FDA-approved stock first aid oxygen units, with flow rates of 6-7 LPM, are 

probably safe to use without pulse oximetry. The article provides additional evidence that 

there are likely not any concerns about “over-oxygenation,” and that FDA-approved oxygen 

units are safe to be administered by individuals before the arrival of trained first responders. 

 

Having an opinion piece published by a respected journal such as JEMS will likely convince 

many more organizations to purchase the OxySure Model 615, due to the addition of a very 

respected, third-party medical opinion. This could lead to a strong increase in sales as this 

paper becomes known by end user groups.  

 

Price target of $1.35, which represents EV/S multiples of 11.9x FY15E revenue, 6.0x 

FY16E revenue, and 3.0x FY17E revenue. 
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Additional Information 
 
Legal: K&L Gates, The Law Firm of Gregory G. Jones, P.C., The Johnson Firm, Horzepa Spiegel & Associates, PC 

 

Auditor: Sadler, Gibb & Associates, LLC 

 

Transfer Agent: Action Stock Transfer 

 

Company Website 

 

Additional Company Information 
 

About RedChip 

RedChip Companies, an Inc. 5000 company, is an international investor relations, media, and research firm focused on microcap, small-cap, and mid-cap 

companies. For 23 years, RedChip has delivered concrete, measurable results for its clients. Our digital magazine, the RedChip Money Report is delivered on-

line weekly to 60,000 investors. RedChip has developed the most comprehensive service platform in the industry for microcap, small-cap, and mid-cap 

companies. These services include the following:  a worldwide distribution network for its stock research written by analysts holding the CFA designation;  retail 

and institutional roadshows in major U.S. cities; outbound marketing to stock brokers, RIAs, institutions, and family offices; a digital media investor relations 

platform that has generated over 3.2 million unique investor views; quarterly global online institutional and retail investor conferences that reach over 10,000 

investors annually, a globally-televised show,  "The RedChip Money Report,”  which airs weekly in 160 million homes in Europe, Asia, Latin America, and 

Australia on the Bloomberg network; TV commercials in local and national markets; corporate and product videos; website design; and traditional investor relation 

services, which include press release writing, development of investor presentations, quarterly conference call script writing, strategic consulting, capital raising, 

and more. 

 

RedChip Companies, Inc. research reports, company profiles and other investor relations materials, publications or presentations, including web content, are 

based on data obtained from sources we believe to be reliable but are not guaranteed as to accuracy and are not purported to be complete. As such, the 

information should not be construed as advice designed to meet the particular investment needs of any investor. Any opinions expressed in RedChip reports, 

company profiles, or other investor relations materials and presentations are subject to change. RedChip Companies and its affiliates may buy and sell shares of 

securities or options of the issuers mentioned on this website at any time. 

 

The information contained herein is not intended to be used as the basis for investment decisions and should not be construed as advice intended to meet the 

particular investment needs of any investor. The information contained herein is not a representation or warranty and is not an offer or solicitation of an offer to 

buy or sell any security. To the fullest extent of the law, RedChip Companies, Inc., our specialists, advisors, and partners will not be liable to any person or entity 

for the quality, accuracy, completeness, reliability or timeliness of the information provided, or for any direct, indirect, consequential, incidental, special or punitive 

damages that may arise out of the use of information provided to any person or entity (including but not limited to lost profits, loss of opportunities, trading losses 

and damages that may result from any inaccuracy or incompleteness of this information). 

 

Stock market investing is inherently risky. RedChip Companies is not responsible for any gains or losses that result from the opinions expressed on this website, 

in its research reports, company profiles or in other investor relations materials or presentations that it publishes electronically or in print. 

 

We strongly encourage all investors to conduct their own research before making any investment decision. For more information on stock market investing, visit 

the Securities and Exchange Commission ("SEC") at www.sec.gov. 

 

OXYS agreed to pay RedChip a monthly cash fee and 250,000 warrants with a conversion price of $1.20 and a term of five (5) years for twelve (12) months of 

service. 

 

Investor awareness services and programs are designed to help small-cap companies communicate their investment characteristics. RedChip investor 

awareness services include the preparation of a research profile(s), multimedia marketing, and other awareness services. 

 

Additional information about the subject security or RedChip Companies Inc. is available upon request. To learn more about RedChip’s products and services, 

visit http://www.redchip.com/visibility/productsandservices.asp, call 1-800-RedChip (733-2447), or email info@redchip.com. 

 

Company Contact Info: 

OxySure Systems, Inc. 

10880 John W. Elliott Drive, Suite 600, 

Frisco, TX 75033 

Phone: +1 (972) 294 6461 

www.oxysure.com 

 

Investor Contact Info: 

RedChip Companies, Inc. 

1017 Maitland Center Commons Blvd. 

Maitland, FL 32751 

(407) 644-4256 

www.redchip.com

http://www.oxysure.com/
http://www.redchip.com/company/home/OXYS
http://www.oxysure.com/
http://www.redchip.com/

